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Solid 3Q results; rapidly growing
clinical utility for geneType test
NEED TO KNOW

— Cash receipts up substantially

— GeneType testing volume growing strongly
— Increasing clinical utility as Multi-Test Panel expands

Cash receipts strong, testing momentum healthy: Genetic Technologies
(GTG) has released its results for 3QFY23, with solid numbers (including strong
revenue growth) indicating that the company remains on track. Year-to-date
customer cash receipts of $6.7m were up 45% vs. the prior corresponding period
(pcp), with 3Q cash receipts up 13% year on year (yoy). GTG highlighted that
testing volume for geneType doubled from February to March, with similar
growth in April. GTG attributed this growth to the appointment of Medical Science
Liaison (MSL) personnel across Australia to drive sales nationwide.

GeneType’s increasing clinical utility is the key development: GTG outlined
its achievements from 3Q, most notably the expansion of its Multi-Test Panel to
include 9 diseases — a substantial achievement opening significant opportunities
for GTG. Also notable in 3Q: its strategic alliance with QIAGEN, multiple
published peer-reviewed studies validating geneType, continued US payer
engagement in pursuit of reimbursement and the upcoming launch of a world-
first comprehensive breast/ovarian cancer risk assessment test.

Investment Thesis

GeneType platform — a comprehensive risk score: GTG’s geneType platform
integrates genetic information with traditional clinical risk factors to predict a
person’s chance of developing disease in the future via patented algorithms.
Tests use patient genetic variants known as SNPs to calculate a Polygenic Risk
Score (PRS), which when combined with traditional clinical and familial risk
factors produce a Comprehensive Risk Score (CRS). The CRS indicates a
patient’s predisposition to developing the disease in the future (5-year risk and
lifetime risk), and can be used to inform clinical decisions, improve current
screening techniques and indicate further screening (although it cannot detect
disease and thus is not a screening tool per se).

Building on first-mover advantage in breast cancer: GeneType for breast
cancer improves on GTG'’s earlier breast cancer risk assessment products,
incorporating multiple additional clinical risk factors and predicting the patient’s
5-year and lifetime breast cancer risk. We think GTG'’s first-mover advantage in
breast cancer risk assessment, clinical supporting data and substantial market
opportunity make geneType for breast cancer fundamental to GTG'’s investment
case and a proof of concept for the geneType platform overall. Health economic
benefits of geneType for breast cancer should support reimbursement coverage
in the US which, if achieved, could be a major catalyst for adoption.

GTG’s CLIA-certified lab supports path to market: CLIA certification supports
fast new product development and lets GTG market products directly into the US.

Valuation
We value GTG at A$118m or A$0.01/share (diluted), using DCF methodology

on free cash flow and using 11,546m shares and 274m options/warrants on issue.

Risk

Risks include IP, shareholder dilution, competition, and management retention.
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Genetic Technologies (GTG) is an ASX-listed molecular
diagnostic company focused on disease risk prediction.
The company uses polygenic markers of risk combined
with clinical factors to predict risk of disease. The
introduction of geneType Multi-Risk Test (incorporating
geneType for breast cancer for non-hereditary breast
cancer and geneType for colorectal cancer), along with the
recent acquisition of DNA-based products, underpins a
broad, complementary portfolio of genomic-based tests,
creating a significant competitive advantage. GTG
operates in the USA, Europe, and Asia Pacific under
various revenue models.

https://www.genetype.com
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Genetic Technologies Limited GTG

Year end 30 June, AUD unless otherwise noted

MARKET DATA

Price A¢ 0.3

52 week high / low $ 0.2-0.7

Valuation A¢ 1.0

Market capitalisation $m 346

Shares on issue (basic) m 11546

Options / rights m 274 (9.4m options, 264m warrants)

Other equity m 0.0

Shares on issue (diluted) m 11819

INVESTMENT FUNDAMENTALS FY21A FY22A FY23E FY24E

Reported NPAT $m (7.1) (7.1) (2.0) 0.3 32
Underlying NPAT $m (1) (7.1) (2.0) 03 3.2
Reported EPS (diluted) ¢ (82.8) (77.3) (0.0) 00 00
Underlying EPS (diluted) ¢ (82.8) (77.3) (0.0) 0.0 0.0
Underlying PER X nm nm nm 9,619.2 864.5
Operating cash flow per share ¢ 0.1) 0.1) 0.0) 0.0 0.0
Free cash flow per share ¢ 0.1) 0.1) 0.0) 0.0 0.0
Price to free cash flow per share X nm nm nm 5694.2 828.7
FCF Yield % nm nm nm 0.0% 0.1%
Dividend ¢ 0.0 0.0 0.0 0.0 0.0
Payout % 0.0% 0.0% 0.0% 0.0% 0.0%
Yield % 0.0% 0.0% 0.0% 0.0%  0.0%
Franking % 0.0% 0.0% 0.0% 0.0% 0.0%
Enterprise value $m 13.9 23.6 253 248 215
EV/EBITDA X nm nm nm 533 6.4
EV/EBIT X nm nm nm 823 6.7
Price to book (NAV) X 104.7 164.6 2404 235.7 1935
Price to NTA X 105.1 168.7 2476 2429 1987
KEY RATIOS FY21A FY22A FY23E FY24E  FY25E
EBITDA margin % nm nm nm 21 134
EBIT margin % nm nm nm 13 12.8
NPAT margin % nm nm nm 13 127
ROE % nm nm nm 20 17.9
ROA % nm nm nm 15 14.2
Net tangible assets per share $ 0.0 0.0 00 0.0 0.0
Book value per share $ 0.0 0.0 0.0 0.0 0.0
Net debt/(cash) $m (20.7) (11.1) 93) 98  (13.2)
Interest cover/ (EBIT/net interest) X nm nm nm (21.5) (228.8)
Gearing (net debt/EBITDA) X nm nm nm nm nm
Leverage (net debt/(net debt + equity)) X nm nm nm nm nm
DUPONT ANALYSIS FY21A FY22A FY23E FY24E  FY25E
Net Profit Margin % nm nm nm 13 127
[Asset Tumover X 0.0 0.3 038 12 11
Return on Assets % nm nm nm 15 14.2
Leverage X 1.1 13 13 13 13
Return on Equity % nm nm nm 20 179
KEY PERFORMANCE INDICATORS FY21A FY22A FY23E FY24E  FY25E
GeneType Sales

EasyDNA and AffinityDNA Sales

GeneType and US Payers

HALF YEARLY DATA 2H21 1H22 2H22 1H23 2H23
Product revenue $m 0.1 21 47 73 73
Operating expenses $m (4.9) (7.1 2.1) 9.1) 9.1
EBITDA $m (4.1) (3.8) 47 0.8) (0.8)
EBIT $m (42) 3.9) 42 (10 (1.0)
PBT $m 4.2) (3.9) 42 (1.0) (1.0)
Reported NPAT $m 42 3.9) 42 (10 (1.0)

12-MONTH SHARE PRICE PERFORMANCE (AS$)

0.012

0.010

0.008

0.006

0.004

0.002

May22  May22  Jun22  Jull22

PROFIT AND LOSS
Product revenue
Other income
Operating expenses
EBITDA
Depreciation & Amortisation
EBIT

Interest expense
Pretax Profit

Tax expense
Reported NPAT

Weighted average diluted shares

GROWTH PROFILE
Revenue

EBITDA

EBIT

Reported NPAT

BALANCE SHEET
Cash

Receivables
Inventory

Other

Current assets
Right-of-use assets
PPE

Other

Non current assets
Total assets

Trade and other payables
Lease liabilities

Other

Current liabilities

Lease liabilities

Other liability

Non current liabilities
Total liabilities

Net assets

Share capital
Retained earnings
Other

Total equity

CASH FLOW

Net loss for period
Depreciation & Amortisation
Changes in working capital
Other

Operating cash flow
Payments for PPE

Other

Investing cash flow
Equity

Lease liability payments
Other

Financing cash flow
Cash year end

Free cash flow

Augi22

$m
$m
Sm
$m
Sm
$m
Sm
$m
Sm
$m

m

Sepi22

Oct/22

FY21A
0.1

(1)

8,544.2

FY21A
1,122
125
141
124

FY21A
209
1.1
0.1
0.2
222
0.2
05
0.1
0.7
23.0

038

0.2

05

14

0.0

0.0

0.0

14
215

1536
(143.1)
1.0
25

FY21A
(7.1
(04)
(04)
16
(6.3)
0.7
0.0
(0.7)
159
(03)
(20)
13.7
209
(7.0)

Novi22  Dec/22

FY22A
6.8
28

(15.9)
(6.6)
(0.6)
(12)
(0.0)
(72)
0.0
(1)

9,220.3

FY22A

5,536
(20)
08
08

FY22A
"7
24
0.4
0.2
14.7
0.6
0.3
51
6.1
20.8

241
0.3
14
3.8
0.4
0.2
0.6
44
16.4

155.1
(150.2)
15
16.4

FY22A
(7.2)
(0.6)
02
19
(5.7)
(0.1)
(34)
(3.5
0.0
(0.3)
(0.0)
(0.3)
17
91

Jan/23

FY23E
145
16
(18.1)
(1.5)
(05)
(2.0)
(0.0)
(20)
0.0
(2.0)

9,220.3

FY23E
114
(76.7)
(72.0)
(716)

FY23E
10.0
25
0.4
0.2
131
0.5
0.3
5.0
5.8
18.9

22
0.3
14
3.9
0.4
0.2
0.6
45
144

155.1
(152.2)
15
144

FY23E
(2.0)
(©5)
(0.0)
09
(16)
02
0.0
(02)
0.0
0.0
0.0
0.0
10.0
a7

Feb/23

Mar/23

FY24E
226
16
(23.9)
05
02
03
(0.0)
03
0.0
03

92203

FY24E
56
(130.2)
(115.0)
(142)

FY24E
10.5

147

155.1
(151.9)
15
147

FY24E
03
©02)
(0.0)
0.5
0.6
©02)
0.0
(02)
0.0
0.0
0.0
0.0
105
0.5

Apri2:

FY25E
25.4
16
(23.5)
34
(02
32
(0.0)
32
0.0
32

9,220.3

FY25E
1"
624.4
965.5
1,012.7

FY25E
13.8

155.1
(148.7)
15
17.9

FY25E
32
02)
(0.0)
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Round-up of 3Q Highlights: Clinical and Business
Wins Demonstrate that GTG is On Track

GTG highlighted its major achievements during the quarter in its 3Q release. The company has made
progress on the clinical front as well as with respect to commercial and business development.

Clinical highlights

Expanding indications on geneType Multi-Test Panel: We believe the key achievement of GTG over
recent months is the rapid expansion of the number of indications on its geneType platform. The tests
available on the Multi-Test Panel have increased to 9 (with 3 new diseases added in the newest phase:
melanoma, pancreatic cancer and atrial fibrillation). This increase speaks to a substantial improvement
in the clinical utility of the test. We expect that the growth in the scope of the Multi-Test Panel will drive
momentum in take-up of the test.

Comprehensive Risk Assessment Test to evaluate risk of both breast and ovarian cancer: GTG
is also launching a comprehensive, clinically validated risk assessment test for breast and/or ovarian
cancer. This one saliva test assesses a woman'’s risk of developing these cancers by checking gene
mutation, hereditary and sporadic indicators and other relevant clinical risk factors. The assessment
covers disease caused by monogenic factors (traditional germline testing such as BRCA) which accounts
for ~5% of these cancers, familial factors (~10%) and sporadic factors (~85%) to assess the overall risk.
The test will incorporate next-generation sequencing techniques to assess risk. It will be launched
through GTG's business-to-business and consumer-initiated testing channels and will be showcased at
the BRCA 2023 Symposium in early May.

Peer-reviewed studies validate geneType’s clinical utility: 3 publications (across 3 peer-reviewed
journals) were accepted during the quarter, bringing the total to 5 in the past six months. The studies
cover a number of indications: ovarian, breast and prostate cancer; cardiovascular disease; and type 2
diabetes.

Commercial and business development highlights

Revenue growth underpinned by meaningful presence in large US market: The company has
indicated that its volume and revenue growth has been strong year to date, and that 60% of its test
volumes come from the US, with the remainder from Australia. Traction in the very large US market
presents meaningful opportunities for strong growth.

Continuing discussions with US payers to seek reimbursement: GTG is actively engaged with 11
US payer groups with a combined coverage of 42m Americans, with a view to obtaining reimbursement
from these key players. Additionally, the company is targeting employer groups, with whom the company
plans a commercial pilot study to startin 2H2023. The aim of the study is to show the benefit of geneType
for the members of the employer groups.

Partnership with QIAGEN to open new commercial opportunities: GTG has formed a strategic
alliance with molecular testing company QIAGEN with a plan to establish a ‘centre of excellence’ facility
in Australasia. GTG expects the partnership will generate new commercial opportunities, increased
automation capability and greater capacity, as well as unlock the Australian reimbursable market across
testing categories, all of which it anticipates will support revenue growth.
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Methodology
& Disclosures

MST Access is a registered business name of MST Financial Services Pty Ltd
(ACN 617 475 180 “MST Financial”’) which is a limited liability company
incorporated in Australia on 10 April 2017 and holds an Australian Financial
Services Licence (Number: 500 557). This research is issued in Australia
through MST Access which is the research division of MST Financial. The
research and any access to it, is intended only for "wholesale clients" within the
meaning of the Corporations Act 2001 of Australia. Any advice given by MST
Access is general advice only and does not take into account your personal
circumstances, needs or objectives. You should, before acting on this advice,
consider the appropriateness of the advice, having regard to your objectives,
financial situation and needs. If our advice relates to the acquisition, or possible
acquisition, of a financial product you should read any relevant Product
Disclosure Statement or like instrument.

This report has been commissioned by Genetic Technologies and prepared and
issued by Chris Kallos of MST Access in consideration of a fee payable by
Genetic Technologies. MST Access receives fees from the company referred to
in this document, for research services and other financial services or advice we
may provide to that company

MST Financial also provides equity capital markets (“ECM”) and corporate
advisory services through its capital markets division, MST Capital Markets
(“MST Capital”’). MST Capital provides these services to a range of companies
including clients of the MST Access service. As such, MST Capital may in future
provide ECM and/or corporate advisory services to the company that is the
subject of this research report and, accordingly, may receive fees from the
company for providing such services. However, MST Financial has measures in
place to ensure the independence of its research division is maintained,
including information barriers between its Capital Markets and Research teams.
In addition, neither MST Access, not any of its research analysts, receive any
financial benefit that is based on the revenues generated by MST Capital
Markets or any other division of MST Financial.

The analyst has received assistance from the company in preparing this
document. The company has provided the analyst with communication with
senior management and information on the company and industry. As part of
due diligence, the analyst has independently and critically reviewed the
assistance and information provided by the company to form the opinions
expressed in the report. Diligent care has been taken by the analyst to maintain
an honest and fair objectivity in writing this report and making the
recommendation. Where MST Access has been commissioned to prepare
content and receives fees for its preparation, please note that NO part of the fee,
compensation or employee remuneration paid will either directly or indirectly
impact the content provided.

Accuracy of content: All information used in the publication of this report has
been compiled from publicly available sources that are believed to be reliable,
however we do not guarantee the accuracy or completeness of this report and
have not sought for this information to be independently certified. Opinions
contained in this report represent those of MST Access at the time of publication.
Forward-looking information or statements in this report contain information that
is based on assumptions, forecasts of future results and estimates of amounts
not yet determinable, and therefore involve known and unknown risks,
uncertainties and other factors which may cause the actual results, performance
or achievements of their subject matter to be materially different from current
expectations.

Exclusion of liability: To the fullest extent allowed by law, MST Access shall not
be liable for any direct, indirect or consequential losses, loss of profits, damages,
costs or expenses incurred or suffered by you arising out or in connection with
the access to, use of or reliance on any information contained in this report. No
guarantees or warranties regarding accuracy, completeness or fitness for
purpose are provided by MST Access, and under no circumstances will any of
MST Financials’ officers, representatives, associates or agents be liable for any
loss or damage, whether direct, incidental or consequential, caused by reliance
on or use of the content.

General
Advice Warning

MST Access Research may not be construed as personal advice or
recommendation. MST encourages investors to seek independent financial
advice regarding the suitability of investments for their individual circumstances
and recommends that investments be independently evaluated. Investments
involve risks and the value of any investment or income may go down as well as
up. Investors may not get back the full amount invested. Past performance is
not indicative of future performance. Estimates of future performance are based
on assumptions that may not be realised. If provided, and unless otherwise
stated, the closing price provided is that of the primary exchange for the issuer's
securities or investments. The information contained within MST Access
Research is published solely for information purposes and is not a solicitation or
offer to buy or sell any financial instrument or participate in any trading or
investment strategy. Analysis contained within MST Access Research
publications is based upon publicly available information and may include
numerous assumptions. Investors should be aware that different assumptions
can and do result in materially different results.

MST Access Research is distributed only as may be permitted by law. It is not
intended for distribution or use by any person or entity located in a jurisdiction
where distribution, publication, availability or use would be prohibited. MST
makes no claim that MST Access Research content may be lawfully viewed or
accessed outside of Australia. Access to MST Access Research content may
not be legal for certain persons and in certain jurisdictions. If you access this
service or content from outside of Australia, you are responsible for compliance
with the laws of your jurisdiction and/or the jurisdiction of the third party receiving
such content. MST Access Research is provided to our clients through our
proprietary research portal and distributed electronically by MST to its MST
Access clients. Some MST Access Research products may also be made
available to its clients via third party vendors or distributed through alternative
electronic means as a convenience. Such alternative distribution methods are
at MST’s discretion.

Access & Use

Any access to or use of MST Access Research is subject to the Terms and
Conditions of MST Access Research. By accessing or using MST Access
Research you hereby agree to be bound by our Terms and Conditions and
hereby consent to MST collecting and using your personal data (including
cookies) in accordance with our Privacy Policy, including for the purpose of a)
setting your preferences and b) collecting readership data so we may deliver an
improved and personalised service to you. If you do not agree to our Terms and
Conditions and/or if you do not wish to consent to MST’s use of your personal
data, please do not access this service.

Copyright of the information contained within MST Access Research (including
trademarks and service marks) are the property of their respective owners. MST
Access Research, video interviews and other materials, or any portion thereof,
may not be reprinted, reproduced, sold or redistributed without the prior written
consent of MST.
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